
Consumer Brochure+ 
#LI5337

Vantage Term
Affordable, flexible term life insurance

A client product reference for the Vantage 
Term products.

Producer Guide+* 
#LI5330

FOR PRODUCER USE ONLY. NOT FOR USE WITH THE PUBLIC.

Vantage Term  
Producer Reference Guide
Affordable, flexible term life insurance offered by  
Massachusetts Mutual Life Insurance Company (MassMutual) This reference guide provides the technical 

details and market positioning for all of the 
Vantage Term products.

Options to Enhance  
your Coverage+ 
#LI5005

Adding the Waiver of Premium Rider and the 
Extended Conversion Period to your client’s 
Vantage Term policy can significantly enhance 
his or her coverage. This 2-page brief overview 
can help clients understand the advantages of 
including these optional benefits on their policy.

Creating a Life Insurance  
Strategy that’s Right For You+ 
#LI5006

A sound life insurance protection strategy 
should address your client’s coverage needs 
over his or her lifetime. This 4-page guide helps 
clients understand how buying different types 
of life insurance can help them meet their long 
term protection needs.

Group vs. Individual Term  
Life Insurance  
Snapshot+ 
#LI5333c 

Video 
#LI5004

Millions of people are covered 
by group term life insurance 
plans through their benefit 
programs at work. These plans 
generally provide employees 
with a small amount of life 
insurance along with the option 
to purchase a limited amount 
of additional coverage.

Many people buy the additional life insurance 
because it is convenient and easy. They 
generally don’t need to provide any health 
information, and their premiums are deducted 
from each paycheck.

What many people do not realize is that 
purchasing individual term life insurance on 
their own may be a better option than buying 
additional group coverage at work. Here are 
some reasons why:

• Group term life insurance plans limit the 
coverage you can get, often to three or 
four times your annual salary. For many 
people this is not enough.

• You do not own your group term life 
insurance. If you change jobs, get 
laid-off or leave the workforce for a 
period of time, your options to continue 
coverage may be limited.

• The premium rates for group life insurance 
are not guaranteed, increase over time, 
and may be higher than what you would 
pay for individual term coverage over 
time. Group term rates reflect the 
fact that these plans do not exclude 
employees with health conditions.

Individual vs. Group Term  
Life Insurance

Many people purchase group term life insurance 
at work. What they may not realize is that buying 
individual term life insurance may be a better 
option. This 2-page client snapshot and video 
can help your client understand why.

Essential Protection+ 
#LI7792

Essential ProtectionSM

A foundation of financial security

Highlights the importance of protecting your 
income with the right amount of disability 
income and life insurance.

Vantage Term® Portfolio  
At-A-Glance
Marketing and reference materials

+  Available at WarehouseXpress

#  Available on FieldNet

* Producer Use Only

Continued on page 2FOR PRODUCER USE ONLY. NOT FOR USE WITH THE PUBLIC. 

https://fieldnet.massmutual.com/public/life/pdfs/li5337.pdf
https://fieldnet.massmutual.com/fnmmfg/life/pdfs/li5330.pdf
https://fieldnet.massmutual.com/public/life/pdfs/li5005.pdf
https://fieldnet.massmutual.com/public/life/pdfs/li5006.pdf
https://fieldnet.massmutual.com/public/life/pdfs/li5333c.pdf
https://fieldnet.massmutual.com/public/life/pdfs/li7792.pdf
https://youtu.be/o0rujZKC6Yg
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FOR PRODUCER USE ONLY. NOT FOR USE WITH THE PUBLIC. 
Vantage Term Life Insurance Policies (Policy Forms TL-2018 and ICC18TL in certain states, including North Carolina) are 
annually renewable term life insurance issued by Massachusetts Mutual Life Insurance Company, Springfield, MA 01111-0001.

Participating whole life insurance policies are issued by Massachusetts Mutual Life Insurance Company, Springfield, MA 01111-0001.

Protect Your Value as a Provider 
At-A-Glance* 
#LI7314

© 2017 Massachusetts Mutual Life Insurance Company (MassMutual), Springfield, MA 01111-0001.  
All rights reserved. www.massmutual.com.
LI7314 917  CRN202009-218158

Protect Your Value as a Provider 
At-A-Glance
Financial security for the people your clients care about

+  Available at WarehouseXpress

#  Available on FieldNet

The Protect Your Value as a Provider concept suite helps you talk to clients about how much life 
insurance they need. These materials and the MM.com calculator have everything you need to help 
your clients make that critical buying decision quickly and easily.

Direct Mail Collateral  
#LI7313

You probably already protect the value of your home, cars and other property with insurance.  But like many people, you may not be fully insuring what makes all those things possible — You.

Your family depends on what you provide for them. Protecting their financial security with life insurance is an important responsibility, and it may be more affordable than you think.

I can help you determine how much coverage you need and which type of policy may be right for your situation and budget.

To schedule a confidential consultation, please call me at 1-877-841-8760, extension [ResponseCode]. There is no obligation on your part, and I think you’ll find our time together well spent.

Sincerely,

Name [Agent Name, Designations]

Dear [First Name],

Name, DesignationsTitle XX License #XXXXXXXXAgency NameAddress 1 Address 2 City, ST  00000-0000000-000-0000 name@email.com

[John Q. Prospect][ABC Construction, LLC][123 Mystreet, Suite 100][Anytown, MA  01111]

© 2017 Massachusetts Mutual Life Insurance Company (MassMutual), Springfield, MA 01111-0001. All rights reserved. www.massmutual.com.

Insurance representative of Massachusetts Mutual Life Insurance Company, Springfield, MA 01111-0001 and registered representative of and offers securities through MML Investors Services, LLC. [Name of Agency, Address Line 1, Address Line 2, Name of City, ST 00000-0000 and telephone number_164 characters with spaces maximum for agency name and address info] xxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxx xxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxx xxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxx.

Insurance products issued by Massachusetts Mutual Life Insurance Company (MassMutual) (Springfield, MA 01111) and its subsidiaries, C.M. Life Insurance Co. and MML Bay State Life Insurance Co. (Enfield, CT 06082).C.M. Life Insurance Co. and  MML Bay State Life Insurance Co., are non-admitted in New York.

LI7313 817 CRN202006-214333

Letter designed to pique prospect interest 
and pave the way for a phone call. Not 
product focused. Available to order on 
MM DirectConnect.

Financial Insight+ 
#LI7081

Protect Your Value as a Provider
Financial security for the people you care about

A 4-page high-level overview of the concept 
and its value for clients. The Financial Insight 
is available for use with consumers and 
orderable at WarehouseXpress.

Client PowerPoint 
Presentation 
#LI7333

CRN202006-214159LI7333

Protect Your Value as a Provider
Financial security for the people you care about 

Highlights the concept, key details and 
benefits for consumers. Can be used in 
conjunction with, or in place of, the 
Financial Insight.

How Much Life 
Insurance Do I Need? 
Calculator 

www.massmutual.com
Use this online calculator to help determine 
how much life insurance your clients need. It 
is available on MassMutual’s public website 
at: https://www.massmutual.com/planning/
calculators/life-insurance-calculator

FOR PRODUCER USE ONLY. NOT FOR USE WITH THE PUBLIC.

Reference guide that provides online access to 
the related concept materials available.

Classic Products, Innovative Results 
MassMutual Life Insurance Products  
At-A-Glance+* 
#LI7010C

Classic Products, Innovative Results
Life insurance products at-a-glance

FOR PRODUCER USE ONLY. NOT FOR USE WITH THE PUBLIC. A reference guide for MassMutual producers 
that provides a high level view of the 
MassMutual individual life insurance products.

Life Underwriting  
Requirements Guide+* 
#U98

Life Underwriting  
Requirements Guide
A Reference Guide for Financial Professionals

FOR FINANCIAL PROFESSIONAL USE ONLY. NOT FOR USE WITH THE PUBLIC

This underwriting guide will help you 
identify the underwriting requirements for 
all applications for new life business, term 
conversions and insurability option riders that 
require evidence of insurability.

+  Available at WarehouseXpress

#  Available on FieldNet

* Producer Use Only

https://fieldnet.massmutual.com/fnmmfg/life/pdfs/li7314.pdf
https://fieldnet.massmutual.com/fnmmfg/life/pdfs/li7010c.pdf
https://fieldnet.massmutual.com/public/life/pdfs/u98.pdf



