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60 seconds to success

5 questions that could help uncover FIA opportunities
April is financial literacy month, making it a great time to help clients understand ways a fixed index annuity (FIA) could fit within
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their overall portfolio.
We've uncovered five key questions you could ask to start that conversation ...

How long before you want to retire?

How much do you want to have safeguarded for your retirement?

How much of your retirement savings are you prepared to lose in a season of a market downturn? (Examples —20%,

30%, 50%)

4.  What do you need to earn back after losing a percentage of your savings? (Help explain to your clients the break-even
burden.)

5. Do you have time to earn back your retirement savings?

W=

Consider asking these questions today! Contact me for more ways to help clients understand the importance of an FIA. In the
meantime, share with the balanced accumulation video, available on the client-approved FIA protection website.

Thank you,

[sighature]
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Sammons Financial” is the marketing name for Sammons® Financial Group, Inc.’s member companies, including North American Company for Life
and Health Insurance®. Annuities and life insurance are issued by, and product guarantees are solely the responsibility of North American Company
for Life and Health Insurance. Insurance products issued by North American Company for Life and Health Insurance®, West Des Moines, lowa.
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The information contained in this message is confidential, protected from disclosure and may be legally privileged. If
the reader of this message is not the intended recipient or an employee or agent responsible for delivering this message
to the intended recipient, you are hereby notified that any disclosure, distribution, copying, or any action taken or action
omitted in reliance on it, is strictly prohibited and may be unlawful. If you have received this communication in error,
please notify us immediately by replying to this message and destroy the material in its entirety, whether in electronic or
hard copy format. Thank you.
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